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Your Road Map to a Safe
& Successful Purchase
So, you’re thinking
about buying a home?
Fantastic! Whether this is your first home or
your fifth or perhaps an investment, one thing
remains the same: It’s a complex process
involving a great deal of time, energy and of
course, money.
Every buyer has unique needs but the
questions they ask are very similar:
o How do I know how much I can afford?
o Do I need an agent or should I go it alone?
o What’s the best area to buy in?
o How do I negotiate the best possible price?
This is an exciting time and my hope is that
this guide will bring clarity and peace of mind
during your home buying journey.
The best approach to buying a home is to be
informed. This guide will help answer some
basic questions, outline what to expect on the
road ahead and boost your confidence in
finding the right home for you.
I’m here to help every step of the way so if
you’re ready, let’s take the journey together.

Krista Wright, Realtor
(519) 377-2468
kristawright@royallepage.ca
yourwrightchoice.ca

Deciding What
You Want
Logically, the first step to finding the right home is to determine what you’re
actually looking for. There are typically a variety of homes on the market at
any one time and looking at them all is not the best strategy.
To narrow your focus somewhat, first
ask yourself these three questions:

1. WHERE DO I WANT TO BUY OR LIVE?
This is your first decision. What communities or specific streets do you want to
consider. Is it important to be near schools, shopping centres, recreation
facilities, places of worship, hospitals, or other amenities? Will you require
public transportation?

2. WHAT TYPE OF HOME DO I WANT?
What style of home is best for you? It could be a detached home, a semidetached, a bungalow, a split-level, a two-storey, a duplex, a townhouse — the
options are endless! You may also want to consider your ideal lot size and the
age of the home.

3. WHAT ARE MY MUST-HAVES AND DEAL BREAKERS?
What are the most important things (Must-Have’s) to you in a home? A
basement? A garage? A pool or a fireplace? How many bathrooms? Bedrooms?
Home office? Do you have family members with special needs? And, what do you
absolutely not want in a home? i.e. No pool, no carpet, no stairs?
Take a look at My Dream Home Worksheet at the back of this guide .

Get Preapproved for
a Mortgage
When it comes to buying a home,
getting pre-approved for a mortgage
is a very important step. Not only
does it help you understand exactly
how much you can afford to spend on
a home, it often allows you to lock in
an interest rate for a period of time
which could potentially save you
thousands of dollars for years to
come.

Here are 4 simple steps
to a mortgage pre-approval:
1. TALK TO A MORTGAGE
SPECIALIST
Whether it’s your bank mortgage
specialist or an independent mortgage
broker — talk to someone with
expertise who can help you compare
rates and terms as there are hundreds
of options to choose from.

2.COMPLETE AN
A P P L I C AT I O N T O
FINDOUT HOW MUCH
YOU QUALIFY FOR
There are many factors that go into
determining your eligibility for a
mortgage. Two of the primary
numbers are calculating your GDS
(Gross Debt Service) and TDS (Total
Debt Service) ratios. These factors
determine how much you can
comfortably afford to spend based
on income and other financial
obligations.

3 . G AT H E R Y O U R
F I N A N C I A L I N F O R M AT I O N
TO F I N A LI Z E P R E A P P R O VA L
Your bank or mortgage professional
will require documentation to support
your application such as income and
down payment verification to finalize
the pre-approval process.

4. GET A COPY OF YOUR
PRE-APPROVAL
This is a powerful negotiating tool
especially in a multiple offer
situation.
A pre-approved buyer means sellers
have one less thing to worry about.
Even though many offers are
conditional on financing, the seller of
your dream home will have more
confidence in you as a buyer when
they know you are pre-approved.
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What’s the Difference Between
Pre-Approval
vs Pre-Qualification?
If you are one of the 75% of Canadians who search online for a
mortgage, you may have heard of pre-approvals and prequalifications. But what do these mean? Here is an attempt at
demystifying them for you.
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Choosing the
Best Agent for You
Most buyers today work with a real estate agent rather than go at it
alone for many reasons. A great real estate professional will provide
key market insights, sound advice and save you endless hours of time
and money — all while helping you reduce the stress of a large
purchase so you can truly enjoy the experience of buying your
dream home.

Top 5 Reasons Why Most Homebuyers Choose to
Work with a Real Estate Professional
1. TO SAVE TIME AND MONEY
In most cases, commission is paid by the
sellers when a successful purchase
occurs. Having an agent work on your
behalf does not require any out-of-pocket
expense, and will save you time and
money throughout the process.

2. TO AVOID OVERPAYING
If you’re like most buyers, you want to
know, with certainty, that you are paying a
fair price. Quite often, sellers overprice
their homes to “see what happens.” A
great real estate professional will educate
you on the price of current competitive
properties as well as similar homes that
have been recently sold to help you make
an informed decision on how mu ch to
offer for your dream home.

3. TO REPRESENT AND PROTECT
YOUR INTERESTS AS A BUYER
In any transaction, it’s important to
understand that the seller’s agent is
bound by contract to work in the best
interests of his/her sellers. As a
buyer, you also need representation (an

agent), someone to work
exclusively
in
your
best
interests.
Engaging the services of a real
estate professional to assist you in
the home buying process means you
now have someone to work solely in
your best interests to provide you
with:
• Confidential
advice
that
addr esses your n e e d s first and
foremost.
•Loyal and diligent “full disclosure”
service, free from any conflicts of
interest.
•Expert advice on market value,
locations, useful clauses such a s
ho m e inspections a n d financing
to protect you fully.
•Expert negotiation of the offer(s) to
purchase to achieve the best possible
price and terms.
•Discovery and disclosure of all
information about the property
including
liens,
warranties,
disclosures, seller’s purchase price,
market and planning activity in the
area.

4.TO NEGOTIATE THE BEST
POSSIBLE PRICE AND TERMS FOR
YOU .

Negotiating requires expertise and skill,
period. A great real estate professional is
a masterful communicator with expert
negotiating skills whose job is to help you
decide what to offer, what to include,
what to give u p an d most importantly,
when to walk away if reasonable terms
cannot be reached.

5. TO MANAGE THE COUNTLESS
DETAILS
Ensuring the i’s are dotted and t’s are
crossed and that no balls are dropped
from start to finish is a hea vy load off
any buyer’s plate.
From the moment of engagement, you
can rest easy knowing that I will g uid e
you effortlessly through any obstacles
along your buying journey and ensure all
details are handled.

Making a Smart Offer &
Negotiations
You have found a house you love.
Fantastic news! Here’s how the offer
process typically works:

STEP 1: DECIDE ON PRICE, TERMS
AND CONDITIONS.
First, as your agent, I will conduct a
current
Comprehensive
Market
Analysis
(CMA),
complete
with
comparable
active
and
expired
listings, recent solds, and other
historical data to determine the
market value of the home.
This is invaluable data when it comes
to negotiating a fair price. You will
also need to decide on a closing date
and if there will be any conditions of
the offer such as home inspection,
appraisal, water tests etc. Not to
worry though, I will guide you through
every step.
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STEP 2: PREPARING THE OFFER
As your agent, I will prepare the offer
documentation that ensures your
interests are protected and
your
instructions are followed.

STEP 3: REVIEWING THE OFFER
Once the offer is prepared, we will
review it together, virtually or in-person. I
will explain all facets a n d terms of the
offer, so you understand exactly what
you are agreeing to. When you’re ready,
I’ll walk you through the digital esignature process for a safe a n d
seamless virtual offer process,

STEP 4: PRESENTING THE OFFER
As your agent, I will present the offer to
the seller’s agent and negotiate
fearlessly on your behalf.
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Once the offer is
presented, one
of three things
will occur:
1) The seller accepts your offer.
Congratulations!

2) The seller rejects your offer .
This isn’t common, but it can happen, and as your
agent, I will work to find out why

3) The seller countersigns
Changing the terms of the offer and presents
the offer to back to you.
Rest assured, I will continue to negotiate on
your behalf to reach agreeable terms.
I will also advise you if it’s clear that
reasonable terms can’t be reached and it’s
time to walk away.

More questions on this process?
Please reach out, I’m here to
help.
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Condition Removal & Inspection
Once an offer has been accepted, it’s time to satisfy any conditions or contingencies
within the time frame designated.
CONDITION REMOVAL
This usually involves performing a
home inspection, a bank appraisal,
getting the rest of your personal
information
and
the
property
information
to
your
mortgage
broker or bank and arranging for
any other information that might be
necessary,
water
tests
and
condominium
documents
(if
applicable).
Rest assured, I am here to help
make the necessary arrangements
to ensure that the entire process
runs smoothly before the deadlines.

HOME INSPECTION TIPS
• Choose a qualified professional. A
member of an association can reassure
you are getting an experienced,
knowledgeable professional.

KRISTA WRIGHT

• Ensure the home inspector checks
for visible issues with plumbing,
electrical systems, roof, insulation,
walls, ceilings, floors and windows, and
the condition of the foundation. They
can also check that the home includes
chattels
like
furnaces
and
air
conditioners, are in working order.
• Ensure your home inspector gives
you a close and personal look at your
new home. It takes about three hours to
go through all the systems, and if there
are any problems, you will see them.
They will also give you maintenance tips
and easy fix- ups, if necessary.
• Ensure that in the end, you receive a
detailed report that summarizes the
condition and age of the home.

519-377-2468

kristawright@royallepage.ca

Preparing for
Closing Day
What an exciting time! I know being
organized well in advance will pave the way
for a much more enjoyable journey.
Typically you will have anywhere from 30
to 90 days before closing day. The closing
date can be the same as your move- in
date, however, this is not always possible.
We will check with the sellers a nd
lawyer to find out when your keys will
be available. It is normal that the
exchange of money and title be
complete before keys are released which
could be late in the day.

MOVING ARRANGEMENTS & CHANGE
OF ADDRESS
Whether you are using professional
movers, renting a truck, or getting a bunch
of friends together, plan and organize it
early.

PROPERTY INSURANCE

Here are a few details to take
care of before your closing
date:

Be sure to arrange for home insurance
before closing and request proof of
insurance
for
your
financial
institution in advance. Provide your
insurance agent with the listing
information and details such as age of
the house, pool or no pool, type and
condition of the roof, condition of the
furnace, electrical and type of exterior.

LEGAL STUFF AND PAPERWORK

UTILITIES

As your agent, I will make sure your lawyer
gets all the necessary paperwork for your
purchase. However, you may need to
provide your lawyer with some additional
information: insurance, down payment
information, adjustment payments, and
other signed documents your lawyer may
request.

I recommend you contact the local
utilities to coordinate the change of billing
on closing. Including phone, internet,
cable, gas, electricity, and water. Your
lawyer will often make a request on rental
agreements, so best to check with them.
Don’t forget to cancel the services at your
old address.

DOWNPAYMENT AND CLOSING
COSTS
Be sure to make the necessary
arrangements to have these funds
available a week prior to closing or when
the lawyer requests the funds.
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Resource
Section

My Dream Home
Worksheet
Here are a few key questions to help narrow down
what you want in your home.
o

What type of home are you looking
for? Detached or semi-detached?

o

What style of home is best for
you? Two-storey, bungalow, splitlevel, duplex, townhouse?

o

What about the age of the home?
Does the home need to be brand
new?

o

How many bedrooms and bathrooms
do you need?

o

What are you looking for in a kitchen?
How about a family room? Do you
want a separate dining room? What is
your preferred layout?

o

What
are
your
high-priority
features? Appliances, en suite,
fireplace?
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o

What other rooms do you
n e e d ? Main floor laundry
room, home office, hobby
room?

o

What about storage space?
Basements? Lockers?

o

Do you need a garage or extra
parking spaces?

o

Is energy efficiency
important? Newer windows
or a high-efficiency
furnace?

o

How long is your daily
commute? How easy is it to
get to the places you need to
go?
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o

How close do you need to be to shopping,
schools, places of worship, and hospitals?

o

Are there any important location factors?
Backing on to parks? How about road
traffic? Do you need to be on a quiet
street?

o

What size of yard are you looking for? Is the
backyard important, or is a side yard enough?
What about the front yard?

o

What other
important?

o

A fenced yard, play areas, a pool, gardens, a
patio?

o

Is it important that the house faces a
certain direction?

o

Who are you sharing this home with and
what are their needs? For example, pets
might need a fenced yard, or extended
family may want a separate entrance.

o

How long do you plan to live here? This
decision can impact the type of home, the
location, and how much you will spend.

o

How much do you want to invest beyond
the purchase price of the home — both in
terms of money a n d effort — if you can’t
find all the features that you want?

landscaping
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Common Costs for
Buyers
No one likes unexpected b ad news — especially the financial kind!
This worksheet can help you prepare for the cost of closing, moving, and
getting settled into your new home.
COMMON CLOSING COSTS
Balance of down payment after initial deposit with offer
Mortgage loan administration and/or appraisal fees
Points or loan discount fees paid to receive a lower interest rate
Credit report fees
Mortgage insurance premiums
Land transfer tax and title registration fees
Title insurance policy premiums
Survey expense
Legal fees and related costs (couriers, photocopies, etc.)
Pro-rated amounts for your share of any prepaid costs, such as utility bills and
property taxes

o
o
o
o
o
o
o
o
o
o

MOVING COSTS
o
o
o
o

Packing supplies
Movers
Vehicle rentals
Ancillary expenses (food, hotels,
etc.)

SETTLING-IN COSTS
o
o
o
o
o

Changing locks
Cleaning
Painting, minor renovations, and
repairs
Furniture for additional rooms
Lawn care and landscaping
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Change of Address Checklist
UTILITIES, BILLS &
OTHER VENDORS
Hydro

Physician

Natural gas

Veterinarian

Cell phone

Attorney Dentist

Landline Cable
Internet
Water delivery/treatment

LEGAL & IDENTITY
DOCUMENTS
Driver’s licence

Passport Health
card Insurance
Tax documents
(Income tax, Canada Pension
Plan, Old Age Security, etc.)

Optometrist
Other specialists

FINANCIAL
Bank
Credit card company
Insurance
(car, life, home, and health)
Pension plan
Car loan Other loans
Reward programs

MISCELLANEOUS
Magazines

PROFESSIONAL SERVICES

Newspapers

Pool

Professional associations

Lawn

Alumni associations Clubs

Housecleaning

Charities
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Meet Krista
I believe Real Estate is about more than selling houses.

It’s about finding that perfect fit for your family where memories will be
made.

It’s about the moment of discovering the house that your family will call home.
It’s enjoying the journey and falling in love with the destination
…..one family at a time.

Buying or selling your home can be an enjoyable experience,
full of possibilities for the future.

Mission Statement

Working honestly and living by the Golden Rule. To build lasting relationships by
being responsive, reliable, and compassionate about the journey.

Let’s take the journey together.

What My Clients are Saying
Krista is incredible! She is patient, caring,
knowledgeable, and works so hard! I would not
have been able to buy my house without her! It
was a crazy and stressful situation and she got
me through it and now I own my first home! I
can't thank her enough! Highly
recommended!!!!!!!
Ashley M

Thank you so much for all your help in the purchase
of our new home. We appreciated the time you took
to understand our needs and preferences. Thanks for
your patience & understanding when we got anxious
about finding a place – so glad we listened to you
and it all came together in the end. We could not
have asked for a better real estate agent. We are
eternally grateful.
Nancy & Russ

Now It’s Time to Get to Work
Navigating the world of buying and selling real estate is
complex and emotional.it requires experience, patience
and understanding. It requires a voice of reason, endless
energy, a steady hand and even a sense of humour.
It requires a trusted partner.
Sincerely,

Krista Wright

Realtor, Royal LePage RCR Realty

MY CONTACT INFORMATION
KRISTA WRIGHT

Royal LePage RCR Realty, Brokerage
20 Toronto Road
Flesherton, ON N0C 1E0
519-377-2868 - Direct Line
519-924-2950 EXT 9510 - Office
kristawright@royallepage.ca
www.yourwrightchoice.ca

